
UNITED STATES
SECURITIES AND EXCHANGE COMMISSION

Washington, D.C. 20549

FORM 8-K

CURRENT REPORT

Pursuant to Section 13 or 15(d) of
the Securities Exchange Act of 1934

        May 4, 2017       
Date of Report (Date of earliest event reported)

inTEST Corporation
(Exact Name of Registrant as Specified in its Charter)

 Delaware
(State or Other Jurisdiction of Incorporation)

1-36117
(Commission File Number)

22-2370659
(I.R.S. Employer Identification No.)

 
804 East Gate Drive, Suite 200, Mt. Laurel, New Jersey 08054

(Address of Principal Executive Offices, including zip code)
 

        (856) 505-8800        
(Registrant's Telephone Number, including area code)

 
       N/A       

(Former name or former address, if changed since last report)

Check the appropriate box below if the Form 8-K filing is intended to simultaneously satisfy the filing obligation of the registrant under any of the following
provisions:

[  ] Written Communications pursuant to Rule 425 under the Securities Act (17 CFR 230.425)

[  ] Soliciting material pursuant to Rule 14a-12 under the Exchange Act (17 CFR 240.14a-12)

[  ] Pre-commencement communications pursuant to Rule 14d-2(b) under the Exchange Act (17 CFR 240.14d-2(b))

[  ] Pre-commencement communications pursuant to Rule 13e-4(c) under the Exchange Act (17 CFR 240.13e-4(c))

Indicate by check mark whether the registrant is an emerging growth company as defined in Rule 405 of the Securities Act of 1933
(17CFR 230.405) or Rule 12b-2 of the Securities Exchange Act of 1934 (17 CFR 240.12b-2)
Emerging growth company  [  ]
 
If an emerging growth company, indicate by check mark if the registrant has elected not to use the extended transition period for
complying with any new or revised financial accounting standards provided pursuant to Section 13(a) of the Exchange Act.   [  ]

 

 

____________________________________

 

 

 

 

Item 2.02.    Results of Operations and Financial Condition

On May 4, 2017, inTEST Corporation (the "Company") issued a press release and held a webcast conference call (as previously announced) regarding its
financial results for the first quarter ended March 31, 2017. The Company's press release is furnished as Exhibit 99.1 and the textual representation of the
conference call is furnished as Exhibit 99.2 to this Current Report on Form 8-K.

Item 9.01.    Financial Statements and Exhibits

A list of the Exhibits which are required by Item 601 of Regulation S-K and furnished with this Report is set forth in the Exhibit Index immediately following the
signature page, which Exhibit Index is incorporated herein by reference.
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EXHIBIT 99.1

[inTEST News Release Letterhead]

 

inTEST REPORTS 2017 FIRST QUARTER FINANCIAL RESULTS
* Company Reports 30th Consecutive Quarter of Profitability;

* Bookings Increase 30 Percent Sequentially and 53 Percent Year-over-Year;
* Net Revenues Increase 38 Percent Sequentially and 64 Percent Year-over-Year

MOUNT LAUREL, NJ, May 4, 2017 - inTEST Corporation (NYSE MKT: INTT), an independent designer, manufacturer and marketer of thermal management
products and semiconductor automatic test equipment (ATE) interface solutions, today announced financial results for the quarter ended March 31, 2017.

2017 First Quarter Summary
*    First quarter 2017 bookings were $15.0 million, compared with fourth quarter 2016 bookings of $11.6 million and first quarter
      2016 bookings of $9.8 million;

     *    $3.5 million, or 23%, of first quarter 2017 bookings were derived from non-semiconductor test, compared with first quarter
           2016 non-semiconductor test bookings of $2.0 million, or 20%

*    First quarter 2017 net revenues were $14.2 million, compared with fourth quarter 2016 net revenues of $10.3 million and first 
      quarter 2016 net revenues of $8.6 million;

     *    $3.7 million, or 26%, of first quarter 2017 net revenues were derived from non-semiconductor test, compared with first 
           quarter 2016 non-semiconductor test revenues of $2.6 million, or 30%.

*    First quarter 2017 gross margin was $7.7 million, or 55%, compared with fourth quarter 2016 gross margin of $5.4 million, or
      53%, and first quarter 2016 gross margin of $4.1 million, or 47%.

*    First quarter 2017 net earnings were $2.1 million, or $0.20 per diluted share, compared with fourth quarter 2016 net earnings of 
      $1.0 million, or $0.10 per diluted share, and first quarter 2016 net earnings of $81,000, or $0.01 per diluted share.

*    Cash and cash equivalents at March 31, 2017 were $27.5 million, compared with $28.6 million at December 31, 2016.

2017 First Quarter Share Repurchase
During the first quarter of 2017, the Company purchased 13,883 shares of inTEST stock under its previously announced repurchase program, authorized in
December 2015, bringing the total shares repurchased under the program to 297,020. The cost of first quarter 2017 repurchased shares totaled approximately
$62,000.

"Demand for our broad-based solutions was unexpectedly strong in the first quarter, resulting in solid financial results," commented Robert E. Matthiessen,
president and chief executive officer. "Bookings increased 30% sequentially and 53% year-over-year, net revenues grew 38% sequentially and 64% year-over-
year, and we delivered our 30th consecutive quarter of profitability. Our Thermal Solutions division was fueled by strong orders from telecom, semiconductor and
defense-aerospace customers in both North America and Asia; while solid advances in the automotive industry, as well as demand for the Internet of Things
(IoT), industrial products, and consumer electronics drove the EMS business. We are on track to significantly exceed the first half performance of last year. The
first quarter's exceptionally strong order flow was beyond our (and our customers') expectations and will result in a modest 'digestive' period. Looking forward,
we continue to see significant opportunities and a strong 2017. With the growth we are experiencing in both our Thermal Solutions and EMS divisions, we are
well positioned to capitalize on the industry's momentum."

Mr. Matthiessen added, "Our long-term objectives center on diversified growth through acquisition and the evolution of inTEST into a broad-based technology
company serving the thermal technology needs of a variety of markets, while continuing to supply our valued customers in the semiconductor test arena with
innovative, high quality and cost-effective testing solutions. As we continue to execute on our differentiated product strategy, we believe the conditions for our
long-term success remain firmly in place."

2017 Second Quarter Financial Outlook
inTEST expects that net revenues for the second quarter of 2017 will be in the range of $13.0 million to $14.0 million and that earnings per diluted share will
range from $0.13 to $0.18. This outlook is based on the Company's current views with respect to operating and market conditions and customers' forecasts, which
are subject to change.

2017 First Quarter Conference Call Details
inTEST management will host a conference call on Thursday, May 4, 2017 at 5:00 pm Eastern Daylight Time. The conference call will address the Company's
first quarter 2017 financial results and management's current expectations and views of the industry. The call may also include discussion of strategic, operating
and product initiatives and developments, and other matters relating to the Company's current or future performance. To access the live conference call, please
dial (815) 680-6269 or (866) 900-9241. The Passcode for the conference call is 3864332. Please reference the inTEST 2017 Q1 Financial Results Conference
Call.

2017 First Quarter Live Webcast Details
inTEST Corporation will provide a webcast in conjunction with the conference call. To access the live webcast, please visit inTEST's website www.intest.com
under the "Investors" section.

2017 First Quarter Replay Details (Webcast)
A replay of the webcast will be available on inTEST's website for one year following the live broadcast. To access the webcast replay, please visit inTEST's



website www.intest.com under the "Investors" section.

Submit Questions
In advance of the conference call, and for those investors accessing the webcast, inTEST Corporation welcomes individual investors to submit their questions via
email to lguerrant@guerrantir.com. The Company will address as many questions as possible on the conference call.

About inTEST Corporation
inTEST Corporation is an independent designer, manufacturer and marketer of thermal management products and ATE interface solutions, which are used by
semiconductor manufacturers to perform final testing of integrated circuits (ICs) and wafers and by manufacturers in other diversified industries. The Company's
high-performance products are designed to enable semiconductor manufacturers to improve the speed, reliability, efficiency and profitability of IC test processes.
Other industries into which the Company's products are also sold include: the automotive, consumer electronics, defense/aerospace, energy, industrial and
telecommunications markets. Specific products include temperature management systems, manipulator and docking hardware products and customized interface
solutions. The Company has established strong relationships with its customers globally, which it supports through a network of local offices. For more
information visit www.intest.com.

Forward-Looking Statements
This press release includes forward-looking statements within the meaning of the Private Securities Litigation Reform Act of 1995. These statements do not
convey historical information, but relate to predicted or potential future events and financial results that are based upon management's current expectations. These
statements are subject to risks and uncertainties that could cause actual results to differ materially from those expressed or implied by such statements. In addition
to the factors mentioned in this press release, such risks and uncertainties include, but are not limited to, changes in business conditions and the economy,
generally; changes in the demand for semiconductors, generally; changes in the rates of, and timing of, capital expenditures by our customers; progress of product
development programs; increases in raw material and fabrication costs associated with our products and other risk factors set forth from time to time in our SEC
filings, including, but not limited to, our periodic reports on Form 10-K and Form 10-Q. inTEST undertakes no obligation to update the information in this press
release to reflect events or circumstances after the date hereof or to reflect the occurrence of anticipated or unanticipated events.

Contacts:  
inTEST Corporation Investors:
Hugh T. Regan, Jr. Laura Guerrant-Oiye, Principal
Treasurer and Chief Financial Officer Guerrant Associates
Tel: 856-505-8999 lguerrant@guerrantir.com
 Tel: (808) 960-2642

 

- tables follow -

 

 

SELECTED FINANCIAL DATA
(Unaudited)

(In thousands, except per share data)

 

Condensed Consolidated Statements of Operations Data:

                Three Months Ended               
 3/31/2017  3/31/2016  12/31/2016
Net revenues $14,180  $  8,647  $10,272 
Gross margin 7,728  4,067  5,405 
Operating expenses:      
    Selling expense 1,668  1,335  1,367 
    Engineering and product development expense 935  991  782 
    General and administrative expense 1,994  1,645  1,641 
Operating income 3,131  96  1,615 
Other income (expense) 41  28  (2)
Earnings before income tax expense 3,172  124  1,613 
Income tax expense 1,094  43  612 
Net earnings 2,078  81  1,001 
      
Net earnings per share - basic $0.20  $0.01  $0.10 
Weighted average shares outstanding - basic 10,265  10,390  10,274 
      
Net earnings per share - diluted $0.20  $0.01  $0.10 
Weighted average shares outstanding - diluted 10,295  10,404  10,297

 

 

Condensed Consolidated Balance Sheets Data:

As of:



 
             As of:               

 3/31/2017  12/30/2016
Cash and cash equivalents $27,455  $28,611
Trade accounts receivable, net 9,817  5,377
Inventories 3,921  3,676
Total current assets 41,567  38,006
Net property and equipment 934  944
Total assets 46,353  42,844
Accounts payable 1,833  1,368
Accrued expenses 2,975  3,113
Total current liabilities 6,433  5,056
Noncurrent liabilities -  -
Total stockholders' equity 39,920  37,788

 

###



EXHIBIT 99.2

On May 4, 2017, inTEST Corporation held its quarterly conference call. The following represents a textual representation of the content of the
conference call and while efforts are made to provide an accurate transcription, there may be errors, omissions or inaccuracies in this transcript. A
recording of the conference call is available for one year on our website at www.intest.com.

Operator:

Welcome to inTEST Corporation's 2017 First Quarter Financial Results Conference Call. At this time, all participants are in a listen only mode.
Later we will conduct a question and answer session. At that time, if you have question, you will need to press star, one on your touchtone phone.
As a reminder, this conference is being recorded today. A replay will be accessible at www.intest.com. I will now turn the call over to inTEST
Investor Relations consultant, Laura Guerrant, please go ahead.

Laura Guerrant:

Thank you, Stephanie. Thank you for joining us for inTEST's 2017 first quarter financial results conference call. With us today are Robert
Matthiessen, President and CEO; Hugh Regan, Treasurer and Chief Financial Officer; and Jim Pelrin, Executive Vice President. Mr. Matthiessen
will briefly review highlights from the first quarter as well as current business trends. Mr. Regan will then review inTEST's detailed financial
results and discuss guidance for the 2017 second quarter. We'll then have time for any questions. If you have not yet received a copy of today's
release, a copy can be obtained on inTEST's website www.intest.com. 

Before we begin the formal remarks, the company's attorneys advise that this conference call may contain forward-looking statements within the
meaning of the Private Securities Litigation Reform Act of 1995. These statements do not convey historical information, but relate to predicted or
potential future events that are based upon management's current expectations. These statements are subject to risks and uncertainties that could
cause actual results to differ materially from those expressed or implied by such statements. Such risks and uncertainties include, but are not
limited to, changes in business conditions and the economy, changes in the demand for semiconductors, changes in the rates of and timing of
capital expenditures by our customers, the success of our strategy to diversify our business by entering markets outside the semiconductor or ATE
markets, progress of product development programs, increases in raw material and fabrication costs associated with our products, our ability to
implement and execute the 2015 repurchase plan, and other risk factors set forth from time to time in the company's SEC filings including but not
limited to, inTEST's periodic reports on Form 10-K and Form 10-Q. The company undertakes no obligation to update the information on today's
conference call to reflect events or circumstances after the date hereof or to reflect the occurrence of anticipated or unanticipated events. 

And with that, let me now turn the call over to Bob Matthiessen. Please go ahead, Bob.

Robert Matthiessen:

Thank you, Laura. Welcome, everyone, to our 2017 first quarter conference call. I'll review some of the highlights, our markets, and what we are
seeing in our customer base and then Hugh will review the financial results in detail. 

Demand for our broad-based solutions was unexpectedly strong and solid Q1 financial results were across the board with Thermal Solutions and
EMS products comprising 55% and 45% of net revenues, respectively. We had a significant bookings quarter with numbers not seen for nearly a
decade. Net revenues and gross margin increased sequentially and we delivered our 30th consecutive quarter of profitability. 

Our Thermal Solutions division was fueled by strong orders from telecom, semiconductor, and defense/aerospace customers in both North
America and Asia. While solid advances in the automotive industry as well as demand for the Internet of Things, industrial products, and
consumer electronics drove the EMS business. Our Thermal Solutions segment, which is our largest and most profitable division, continues to be a
major contributor to our results. We have strategically diversified this segment resulting in new opportunities in industrial testing and a broadening
of our end market penetration into electronics test applications in various growth markets including automotive, consumer electronics, military
aerospace, energy, industrial, and telecommunications. In addition, new product offerings have opened industrial markets outside of test for both
OEM and end user applications. 

Thermal Solutions business increased for both North America and Asia. Customers from mil/aero, telecom, and semi markets continued with
strong orders in North America while the increase in Asia business was driven by continued strength in the semi market for our thermal equipment
as well as our emerging chiller business. Thermal Solutions bookings for the first quarter were $7.3 million compared with fourth quarter bookings
of $6.7 million. Q1 Thermal Solutions segment revenues were $7.8 million compared with Q4 thermal segment revenues of $6.6 million. A few of
the highlights from our thermal segment: a broadband satellite communications company purchased 18 thermal platforms and a chamber. A major
mixed signal semiconductor company purchased six ThermoStreams and two thermal platforms. Mil/aero customers purchased a variety of
ThermoStreams, cryo plates, and chambers. Telecom companies in Asia purchased 37 ThermoStream systems as telecom continues production
demands for broadband optical components. And a global European electronics manufacturer purchased their first thermal platform for work on
power supplies. 

Now let's take a look at our EMS products division. EMS business was up as compared to Q4 impacted by large purchases from end users that is
IDMs and ramp-up of new production by OEMs. The heaviest ramping originated from companies responding to automotive industry demand.
The Internet of Things, industrial, and consumer electronics were also drivers of Q1 business. 

Just as a reminder, we've combined the electrical and mechanical segments to create the EMS product segment. Q1 EMS product segment
bookings were $7.8 million compared with $4.9 million in the fourth quarter and EMS product revenues were $6.4 million compared with Q4's
$3.7 million. EMS highlights for the quarter included a larger IDM purchase of over 40 sets of tester docking, prober docking, and interfaces for
analog and mixed signal test platforms. A larger tester manufacturer purchased 31 interface assemblies for their mixed signal tester. A large end
user purchased manipulators and over 25 docking systems and interface hardware as part of a production ramp-up. And another large end user
purchased multiple probe pin rings replacing older OEM interfaces. So in summary, we are on track to significantly exceed the first half
performance of last year. The first quarter's exceptionally strong order flow was beyond our (and our customers') expectations and will result in a
modest digestive period we believe. Looking forward, we continue to see significant opportunities and a strong 2017.

Key drivers for inTEST include the surging use of sophisticated electronics and automobiles, continued growth of telecommunications and
Internet backbone, the drive for improved semi device packaging, and the growth of the Internet of Things market. 



Our long-term objectives center on diversified growth through acquisition and we continue to look for strategic opportunities. As we continue to
execute on our differentiated product strategy, we believe the conditions for our long-term success remain firmly in place and we are well
positioned to capitalize on the industry's momentum. And with that, I'd like to turn the call over to Hugh, once I get my tongue straightened out
here.

Hugh Regan:

Thanks, Bob. First quarter 2017 end user net revenues were $12.5 million or 88% of net revenues compared to $9.6 million or 93% of net
revenues in the fourth quarter. OEM net revenues were $1.7 million or 12% of net revenues, up from $692,000 or 7% for the fourth quarter. Net
revenues from markets outside of semiconductor test were $3.7 million or 26% of net revenues compared with $4.3 million or 42% of net
revenues in the fourth quarter. 

Our first quarter gross margin was $7.7 million or 55% as compared with $5.4 million or 53% in the fourth quarter. The improvement in the gross
margin was primarily the result of a better absorption of our fixed manufacturing costs due to significantly higher revenues partially offset by an
increase in our consolidated component material costs, which grew from 32.1% in the fourth quarter to 33.2% in the first quarter. 

While our fixed manufacturing cost declined from 13% of net revenues in the fourth quarter to 10% of net revenues in the first quarter, they
increased in absolute terms by $166,000 or 13% to $1.5 million. The increase in first quarter manufacturing costs were the result of higher levels
of facility cost as well as increased selling and benefit expense due to additional staff hired during the first quarter in response to increased
manufacturing activity. 

While there were increases in the component material costs of both of our product segments, the increase in consolidated component material
costs in the first quarter was primarily the result of an increase in the component material costs of our Thermal Solutions segment, which grew
from 30.5% in the fourth quarter to 31.7% in the first quarter while our EMS product segment saw its component material cost increase from
35.0% to 35.1% sequentially. These increases were both a result of a less favorable product and customer mix in the first quarter as compared to
the fourth quarter. 

Selling expense was $1.7 million for the first quarter compared to $1.4 million in the fourth quarter, an increase of $301,000 or 22%. Higher levels
of sales commission expense in our EMS product segment represented half of the increase in selling expense. In addition, there were increases in
travel costs in our Thermal Solutions division as well as higher levels of advertising expense in our EMS product segment. 

Engineering and product development expense was $935,000 for the first quarter compared to $782,000 for the fourth quarter, an increase of
$153,000 or 20% sequentially. The increase was related to higher levels of salary and benefit costs and product development materials. 

General and administrative expense grew from $1.6 million in the fourth quarter to $2 million in the first quarter, an increase of $353,000 or 22%.
The increase was primarily the result of higher levels of salary and benefit costs and travel related to acquisition related activities. To a lesser
extent, there were also increases in compliance costs, restricted stock compensation, officer bonuses, and professional services. 

Other income was $41,000 in the first quarter compared to other expense of $2,000 in the fourth quarter. This change is primarily the result of
foreign transaction gains of $12,000 in the first quarter compared to foreign transaction losses of $22,000 in the fourth quarter. Interest income was
$24,000 for the first quarter, up from $15,000 in the fourth quarter.

We accrued an income tax expense of $1.1 million for the first quarter compared to $612,000 accrued in the fourth quarter. Our effective tax rate
declined to 35% in the first quarter from 38% in the fourth quarter. The decrease in our effective tax rate was the result of several factors including
changes in the mix of domestic and foreign earnings with our foreign earnings and their lower effective tax rate representing a higher portion of
consolidated earnings as well as the impact of higher than expected deemed dividend income in the fourth quarter. 

At March 31, 2017, our deferred tax assets were $1.1 million and our remaining net loss carry-forward was $1.2 million for domestic state
(primarily California). During the first quarter, we utilized the remaining net loss carry-forward in our German operation and this operation began
accruing income tax expense for the first time in many years. We expect our effective tax for the balance of 2017 to be in the range of 35% to
37%. 

First quarter net income was $2.1 million or $0.20 per diluted share compared with fourth quarter net income of $1.0 million or $0.10 per diluted
share. Diluted average shares outstanding were 10,295,000 at March 31 and during the first quarter, we issued 55,000 restricted shares to directors
and executive officers while we repurchased 13,883 shares at a net cost of $62,000 or $4.49 per share. As of March 31, 2017, we have repurchased
a cumulative total of 297,020 shares or approximately 2.8% of our outstanding common stock at a net cost of $1.2 million or $4 per share. 

Amortization and depreciation expense was $150,000 for the first quarter and EBITDA was $3.3 million for the first quarter, up 88% from the
$1.8 million in EBITDA reported for the fourth quarter. 

Consolidated headcount at the end of March, which includes temporary staff, was 123, an increase of 4 staff from the level we had at December
31. 

I'll now turn to our balance sheet. Cash and cash equivalents at the end of the first quarter were $27.5 million, down $1.1 million from December
31. We currently expect cash and cash equivalents to increase throughout 2017 before the impact of funding any proposed acquisition. 

Accounts receivable almost doubled to $9.8 million at March 31, increasing $4.4 million due to strong sales into Asia where credit terms are
longer than in the US and Europe. 

Inventories increased $245,000 to $3.9 million at quarter-end. 

Capital expenditures during the first quarter were $114,000, double the level spent in the fourth quarter. 

Bob provided consolidated and segment revenue and booking data earlier in the call. The backlog at the end of December was $8.2 million, up
from $7.4 million at the end of December and represented the highest level of backlog seen in almost a decade. 

In terms of our financial outlook, as noted in our earnings release, we expect that net revenue for the quarter ended June 30, 2017 will be in the



range of $13 million to $14 million and that our earnings will range from $0.13 to $0.18 per diluted share. We currently expect that our Q2 2017
product mix will be slightly less favorable as compared with the first quarter and that the second quarter gross margin will range from 51% to
54%. 

Operator, that concludes our formal remarks, we can now take questions.

Operator:

At this time, if you wish to ask a question you may press star, followed by the number one on your telephone keypad. There are no questions in
queue. Go ahead, Laura.

Laura Guerrant-Oiye:

Hi, Hugh, we have a question from the webcast.

Hugh Regan:

Yes, I have it right here in front of me.

Laura Guerrant-Oiye:

Actually, we got more than one. So let me take this one first and then we'll take the next one that you have. This question comes from Thomas
Cook with Transco Partners and he was wondering if we can explain how the second quarter revenues estimate is less than first quarter bookings
and he was asking if it means that these bookings will not translate to revenues until the second or third quarter, is there likelihood they are
canceled?

Hugh Regan:

I'm happy to respond to that. While we had significant bookings in Q1 that came in at $15.0 million, the backlog at the end of the quarter was only
$8.2 million, which means we booked and shipped approximately half of -- we shipped approximately half of what we booked during the quarter. 

So, it's not uncommon for us to have bookings trending downward or upward relative to guidance, but at this point, we do project a slight decrease
in the guidance range that we provided for Q2, 13 to 14 versus 13.5 to 14.5 but where bookings will come in at this point, we clearly anticipate
bookings trending down slightly from where they were in Q1, but we don't provide a booking guidance number. Laura, I think that responds to
that question. Should we take the next one?

Laura Guerrant-Oiye:

Yes, go ahead. Take the next one.

Hugh Regan:

All right, and this came in from an investor who had previously spoken with us. I think you have mentioned once that some of the non-semi
markets you serve are not really served markets, but are more like applications that you were selling to customers in various markets or I think it
was something to that effect. Can you extrapolate or explain this further? 

Jim, would you mind responding to that question?

Jim Pelrin:

Certainly, much of our non-semi business is application driven. They're highly customized solutions for particular projects that customers have
undertaken. It usually results in the sale of a single unit, sometimes a couple or three units, but very, very rarely is it more than that and there are
no other customers for that same unit, each are individual and unique. So we view it more as applications within markets, not really as a true
market. I think I have answered that question.

Hugh Regan:

Yes, you did Jim. Thank you very much. Laura, that's it for questions that I had that were sent in advance of the call.

Laura Guerrant-Oiye:

Stephanie, do we have any other questions that I don't see.

Jim Pelrin:

I have one comment on the previous question. I think one of the points was, have we seen any push outs and the answer is no, we haven't seen any
push outs and that's not affecting revenues at all.

Hugh Regan:

Thank you for that clarification, Jim. If there are no further questions, Bob, we'll turn the call back over to you.

Robert Matthiessen:

OK, thank you for your interest in inTEST. We look forward to seeing many of you at the LD Micro conference in Los Angeles on June 6 and the
CEO Summit at Semicon West on July 12 in San Francisco and to updating you on our progress when we report our second quarter results in
August, good evening.

 

[Operator closing remarks omitted]


