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Item 1.02. Termination of a Material Definitive Agreement.

As previously announced, on April 16, 2020, inTEST Corporation (the "Company") entered into a Term Note (the “Company Note”) with M&T Bank
(“M&T?”) pursuant to the Paycheck Protection Program (the “PPP”) of the Coronavirus Aid, Relief, and Economic Security Act (the “CARES Act”)
administered by the U.S. Small Business Administration (the "SBA"). The Company’s wholly owned subsidiaries, Ambrell Corporation ("Ambrell"),
inTEST EMS, LLC ("EMS"), Temptronic Corporation ("Temptronic") and inTEST Silicon Valley Corporation ("'Silicon Valley") (collectively with the
Company, the “Borrowers”), each also entered a Term Note with M&T (each, a "Note" and collectively with the Company Note, the “Notes”) pursuant to
the PPP of the CARES Act. Each of the Notes was dated April 16, 2020, except for the EMS Note, which was dated April 14, 2020. The principal amount
of each Note was as follows: the Company received $141,035; Ambrell received $913,102; EMS received $416,400; Temptronic received $1,099,410; and
Silicon Valley received $259,260. The Borrowers intended to use the proceeds of the Notes to cover certain qualified expenses, including payroll costs, rent
and utility costs in accordance with the relevant terms and conditions of the PPP under the CARES Act. Interest accrued on each of the Notes at the rate of
1.00% per annum. Subject to any forgiveness under the PPP, each of the Notes were to mature two years following the date of issuance of the Note and
included a period for the first six months during which time required payments of interest and principal were to be deferred. Beginning on the seventh
month following the date of the Notes, each Borrower was required to make 18 monthly payments of principal and interest. The Notes could be prepaid at
any time prior to maturity with no prepayment penalties. The Notes provided for customary events of default, including, among others, those relating to
failure to make payments, bankruptcy, breaches of representations and material adverse effects. The Borrowers did not provide any collateral or guarantees
for the Notes. The Borrowers applied for the Notes in good faith after carefully reviewing the Borrowers’ financial condition, and the economic impact and
uncertainty caused by the COVID-19 pandemic and determining that at that time the funds were necessary to maintain ongoing operations. Due to the new
and changing guidance and statements from the SBA and U.S. Department of Treasury issued after the Borrowers applied for and entered into the Notes,
the Borrowers determined that they would repay the Notes. Accordingly, on May 5, 2020, in light of the SBA’s new guidance, the Borrowers repaid the full
amount of the Notes to M&T along with the applicable interest.

Item 2.02. Results of Operations and Financial Condition

On May 8, 2020, inTEST Corporation (the "Company") issued a press release, held a webcast conference call (as previously announced) and posted
conference call supplemental information to its website regarding its financial results for the first quarter ended March 31, 2020. The Company's press
release is furnished as Exhibit 99.1, the conference call supplemental information is furnished as Exhibit 99.2 and the textual representation of the
conference call is furnished as Exhibit 99.3 to this Current Report on Form 8-K.

Item 9.01. Financial Statements and Exhibits

(d) Exhibits

Exhibit No. Description
99.1 2020 First Quarter Results Press Release dated May 8, 2020.
99.2 First Quarter 2020 Conference Call Supplemental Information dated May, 8, 2020.

99.3 Textual representation of conference call of May 8, 2020.

SIGNATURE

Pursuant to the requirements of the Securities Exchange Act of 1934, the registrant has duly caused this report to be signed on its behalf by the undersigned
hereunto duly authorized.

inTEST CORPORATION

By: /s/ Hugh T. Regan, Jr.
Hugh T. Regan, Jr.
Secretary, Treasurer and Chief Financial Officer

Date: May 11, 2020



EXHIBIT 99.1

iNTEST Corporation NEWS RELEASE

FOR IMMEDIATE RELEASE

inTEST REPORTS 2020 FIRST QUARTER FINANCIAL RESULTS
MANSFIELD, MA, May 8, 2020 - inTEST Corporation (NYSE American: INTT), a global supplier of precision-engineered solutions for use in
manufacturing and testing across a wide range of markets including automotive, defense/aerospace, energy, industrial, semiconductor and

telecommunications, today announced financial results for the quarter ended March 31, 2020.

2020 First Quarter Summary

($ in Millions, Except Per Share Data) Three Months Ended
3/31/2020 12/31/2019 3/31/2019
Semi Market Bookings (1) $ 6.7 $ 46 $ 5.6
Multimarket Bookings (2) 7.1 6.5 6.3
Total Bookjngs $ 13.8 $ 11.1 $ 11.9
Semi Market Bookings (1) - % of Total Bookings $ 49% 41% $ 47%
Multimarket Bookings (2) - % of Total Bookings 51% 59% 53%
Semi Market Net Revenues (1) $ 50 $ 61 $ 10.1
Multimarket Net Revenues (2) 6.2 753 8.0
Total Net Revenues $ 112§ 136§ 18.1
Semi Market Net Revenues (1) - % of Total Net Revenues 45% 45% 56%
Multimarket Net Revenues (2) - % of Total Net Revenues 55% 55% 44%
Gross Margin $ 49 $ 65 $ 8.8
Gross Margin 43% 48% 49%
Net Earnings (Loss) (GAAP) $ 1y % 0.7 $ 1.1
Net Earnings (Loss) per diluted share (GAAP) $ (0.11) $ 0.07 $ 0.11
Adjusted Net Earnings (Loss) (Non-GAAP) (3) $ 08 $ 1.0 $ 1.5
Adjusted Net Earnings (Loss) per diluted share (Non-GAAP) (3) $ (0.08) $ 010 $ 0.14
EBITDA (Non-GAAP) (3) $ 09 $ 1.1 $ 2.0
As of
3/31/2020 12/31/2019 3/31/2019
Cash and cash equivalents $ 73 $ 76 $ 8.2

(1) Semi Market: These amounts include all bookings and net revenues from the semiconductor market.
(2) Multimarket: These amounts include all bookings and net revenues from markets other than the semiconductor market.

(3) Further information can be found under “Non-GAAP Results.” See also the reconciliation of GAAP measures to non-GAAP measures that
accompanies this earnings release.




Commenting on the Company’s first quarter financial results, inTEST President & CEO James Pelrin noted, “The first quarter presented a number of
unprecedented challenges related to the COVID-19 pandemic; challenges which I am proud to note inTEST’s employees met head on, and which were
compounded by continued headwinds in the analog production test sector. Consolidated bookings increased 24% sequentially, we posted a positive book-
to-bill and we are receiving a good mix of orders across all of our divisions. Thermal division bookings increased 21% sequentially, with solid
contributions from both Ambrell and iTS, each of which received a number of large orders in the quarter, and EMS bookings increased 33%.”

Mr. Pelrin also provided an update regarding the Company’s liquidity. Mr. Pelrin noted, “As previously announced, on April 16, 2020, we entered into
loans under the Paycheck Protection Program (“PPP”) of the Coronavirus Aid, Relief, and Economic Security Act (“CARES Act”) administered by the
U.S. Small Business Administration (the “SBA”). We intended to use the proceeds of the loans for covered payroll costs, rent and utility costs in
accordance with the relevant terms and conditions of the CARES Act. We applied for the loans in good faith after carefully reviewing the Company’s
financial condition, and the economic impact and uncertainty caused by the COVID-19 pandemic and determining that at that time the funds were
necessary to maintain our ongoing operations. Due to the new and changing guidance and statements from the SBA and U.S. Department of Treasury,
issued after the Company applied for and entered into the loans, we determined that the Company would repay the PPP loans. Accordingly, on May 5,
2020, in light of the SBA’s new guidance, we repaid the full amount of the loans.”

2020 Second Quarter Financial Outlook

inTEST’s guidance for the 2020 second quarter includes both GAAP and non-GAAP estimates. A reconciliation between these GAAP and non-GAAP
financial measures is included below. Actual results may differ materially as a result of, among other things, the factors described under “Forward-
Looking Statements” below.

inTEST expects that net revenues for the 2020 second quarter will be in the range of $11.5 million to $13.0 million and that our financial results will
range from a net loss per diluted share of $(0.09) to breakeven. On a non-GAAP basis, our financial results will range from an adjusted net loss per
diluted share of $(0.06) to net earnings of $0.03. In addition, we expect that gross margin will range from 44% to 46%. This outlook is based on the
Company’s current views with respect to operating and market conditions and customers’ forecasts, which are subject to change.

Mr. Pelrin continued, “Our guidance reflects the uncertainty sowed by COVID-19, which has led to industry forecasts and signals that are marked by
diverse scenarios. While there is still considerable end-market uncertainty, compounded by the challenges presented by the COVID-19 pandemic, our
diverse customer base remains the anchor of our business, and we believe our long-term fundamentals remain intact. I am extremely proud of each and
every inTEST employee. Individually and as an organization, we have risen to the shared challenges this pandemic has unleashed. We continue to drive
forward as we always do, partnering with our customers to advance their technology roadmaps.”

2020 First Quarter Supplemental Information and Conference Call Details

inTEST is providing Supplemental Information (“Information”) in combination with its press release. This Information is offered to provide shareholders
and analysts with additional time and detail for analyzing the Company’s financial results in advance of the Company’s quarterly conference call. The
Information will be available in conjunction with the press release at inTEST’s website www.intest.com, under the “Investors” section.

inTEST management will host a conference call on Friday, May 8, 2020 at 8:30 am Eastern Daylight Time. The conference call will address the Company’s
2020 first quarter financial results and management’s current expectations and views of the industry. The call may also include discussion of strategic,
operating, product initiatives or developments, or other matters relating to the Company’s current or future performance. To access the live conference call,
please dial (323) 794-2598 or (800) 458-4121. The passcode for the conference call is 1878028. Please reference the inTEST 2020 Q1 Financial Results
Conference Call.




2020 First Quarter Live Webcast Details
inTEST Corporation will provide a webcast in conjunction with the conference call. To access the live webcast, please visit inTEST’s website
www.intest.com under the “Investors” section.

2020 First Quarter Replay Details (Webcast)
A replay of the webcast will be available on inTEST’s website for one year following the live broadcast. To access the webcast replay, please visit
inTEST’s website www.intest.com under the “Investors” section.

Submit Questions
In advance of the conference call, and for those investors accessing the webcast, inTEST Corporation welcomes individual investors to submit their
questions via email to laura@ga-ir.com.

Non-GAAP Results

In addition to disclosing results that are determined in accordance with GAAP, we also disclose non-GAAP financial measures. These non-GAAP financial
measures include adjusted net earnings (loss), adjusted net earnings (loss) per diluted share and EBITDA. Adjusted net earnings (loss) is derived by adding
acquired intangible amortization, adjusted for the related income tax expense (benefit), to net earnings (loss). Adjusted net earnings (loss) per diluted share
is derived by dividing adjusted net earnings (loss) by diluted weighted average shares outstanding. EBITDA is derived by adding acquired intangible
amortization, interest expense, income tax expense, and depreciation to net earnings (loss). These results are provided as a complement to the results
provided in accordance with GAAP. Adjusted net earnings (loss), adjusted net earnings (loss) per diluted share and EBITDA are non-GAAP financial
measures presented to provide investors with meaningful, supplemental information regarding our baseline performance before acquired intangible
amortization charges and changes in the estimate of future consideration that may be paid out related to prior acquisitions as these expenses or income
items may not be indicative of our current core business or future outlook. These non-GAAP financial measures are used by management to make
operational decisions, to forecast future operational results, and for comparison with our business plan, historical operating results and the operating results
of our peers. A reconciliation from net earnings (loss) and net earnings (loss) per diluted share to adjusted net earnings (loss) and adjusted net earnings
(loss) per diluted share and from net earnings (loss) to EBITDA, which are discussed in this earnings release, is contained in the tables below. The non-
GAAP financial measures discussed in this earnings release may not be comparable to similarly titled measures used by other companies. The presentation
of non-GAAP financial measures is not meant to be considered in isolation, as a substitute for, or superior to, financial measures or information provided in
accordance with GAAP.

About inTEST Corporation

inTEST Corporation is a global supplier of precision-engineered solutions for use in manufacturing and testing across a wide range of markets including
automotive, defense/aerospace, energy, industrial, semiconductor and telecommunications. Backed by decades of engineering expertise and a culture of
operational excellence, we solve difficult thermal, mechanical and electronic challenges for customers worldwide while generating strong cash flow and
profits. Our strategy uses these strengths to grow and increase shareholder value by maximizing our businesses and by identifying, acquiring and
optimizing complementary businesses. For more information visit www.intest.com.




Forward-Looking Statements

This press release includes forward-looking statements within the meaning of the Private Securities Litigation Reform Act of 1995, as amended. These
statements do not convey historical information but relate to predicted or potential future events and financial results, such as statements of our plans,
strategies and intentions, or our future performance or goals, that are based upon management's current expectations. Our forward-looking statements can
often be identified by the use of forward-looking terminology such as “believes,” “expects,” “intends,” “may,” “will,” “should,” “plans,” “projects,”
“forecasts,” “outlook,” or “anticipates” or similar terminology. These statements are subject to risks and uncertainties that could cause actual results to
differ materially from those expressed or implied by such statements. In addition to the factors mentioned in this press release, such risks and
uncertainties include, but are not limited to, the impact of the COVID-19 pandemic on our business, liquidity, financial condition and results of
operations, including as a result of evolving public health requirements in response to the pandemic such as government mandated facility closures,
availability of employees, supply chain and distribution constraints, customers’ inability or refusal to accept product deliveries and the sufficiency of our
current level of working capital to address the impact of the pandemic; indications of a change in the market cycles in the Semi Market or other markets
we serve including as a result of the COVID-19 pandemic; changes in business conditions and general economic conditions both domestically and
globally as a result of the COVID-19 pandemic; changes in the demand for semiconductors, generally and as a result of the COVID-19 pandemic; the
success of our strategy to diversify our business by entering markets outside the Semi Market; the possibility of future acquisitions or

dispositions and the successful integration of any acquired operations; the ability to borrow funds or raise capital to finance major potential acquisitions;
changes in the rates of, and timing of, capital expenditures by our customers including as a result of the COVID-19 pandemic; progress of product
development programs; increases in raw material and fabrication costs associated with our products including as a result of the COVID-19 pandemic;
and other risk factors set forth from time to time in our Securities and Exchange Commission filings, including, but not limited to, our annual report on
Form 10-K for the year ended December 31, 2019 and subsequent quarterly reports on Form 10-Q. Any forward-looking statement made by us in this
press release is based only on information currently available to us and speaks to circumstances only as of the date on which it is made. We undertake no
obligation to update the information in this press release to reflect events or circumstances after the date hereof or to reflect the occurrence of anticipated
or unanticipated events.

» » <«

Contacts

inTEST Corporation Investors:

Hugh T. Regan, Jr. Laura Guerrant-Oiye, Principal
Treasurer and Chief Financial Officer Guerrant Associates

Tel: 856-505-8999 laura@ga-ir.com

Tel: (808) 960-2642

— tables follow —




SELECTED FINANCIAL DATA
(Unaudited)

(In thousands, except per share data)

Condensed Consolidated Statements of Operations Data:

Net revenues
Gross margin
Operating expenses:
Selling expense
Engineering and product development expense
General and administrative expense
Operating income (loss)
Other income (expense)
Earnings (loss) before income tax expense (benefit)
Income tax expense (benefit)
Net earnings (loss)

Net earnings (loss) per share — basic
Weighted average shares outstanding — basic

Net earnings (loss) per share — diluted
Weighted average shares outstanding — diluted

Condensed Consolidated Balance Sheets Data:

Cash and cash equivalents
Trade accounts receivable, net
Inventories

Total current assets

Net property and equipment
Total assets

Accounts payable

Accrued expenses

Total current liabilities
Noncurrent liabilities

Total stockholders' equity

Three Months Ended
3/31/2020 12/31/2019 3/31/2019

$ 11,230 $ 13,614 $ 18,062

4,867 6,465 8,836

2,052 1,955 2,374

1,292 1,211 1,284

2,884 2,703 3,737

(1,361) 596 1,441

(32) 52 21

(1,393) 648 1,462

(250) (76) 324

(1,143) 724 1,138

$ (0.11) $ 0.07 $ 0.11

10,221 10,275 10,385

$ (0.11) $ 007 $ 0.11

10,221 10,299 10,414

As of:
3/31/2020 12/31/2019 3/31/2019

7318 $ 7612 $ 8,191
8,052 9,296 10,161
7,720 7,182 7,146
23,776 24,895 26,261
2,341 2,420 2,620
59,059 59,715 61,442
2,299 1,984 2,508
3,754 4,207 4,575
8,016 8,361 11,546
7,277 6,520 5,778
43,766 44,834 44,118




Reconciliation of Net Earnings (Loss) (GAAP) to Adjusted Net Earnings (Loss) (Non-GAAP) and Net Earnings (Loss) Per Share — Diluted
(GAAP) to Adjusted Net Earnings (Loss) Per Share — Diluted (Non-GAAP):

Three Months Ended
3/31/2020 12/31/2019 3/31/2019
Net earnings (loss) (GAAP) $ (1,143) $ 724 $ 1,138
Acquired intangible amortization 311 313 317
Contingent consideration liability adjustment - - -
Tax adjustments 4) 3 5)
Adjusted net earnings (loss) (Non-GAAP) $ (836) $ 1,040 $ 1,450
Diluted weighted average shares outstanding 10,221 10,299 10,414
Net earnings (loss) per share — diluted:
Net earnings (loss) (GAAP) $ (0.11) $ 007 $ 0.11
Acquired intangible amortization 0.03 0.03 0.03
Contingent consideration liability adjustment - - -
Tax adjustments = 3 =
Adjusted net earnings (loss) per share — diluted (Non-GAAP) $ (0.08) $ 0.10 $ 0.14
Reconciliation of Net Earnings (Loss) (GAAP) to EBITDA (Non-GAAP):
Three Months Ended
3/31/2020 12/31/2019 3/31/2019
Net earnings (loss) (GAAP) $ (1,143) $ 724 $ 1,138
Acquired intangible amortization 311 313 317
Interest expense - - -
Income tax expense (benefit) (250) (76) 324
Depreciation 155 150 181
EBITDA (Non-GAAP) $ (927) $ 1,111 3 1,960

Supplemental Information — Reconciliation of Second Quarter 2020 Estimated Net Earnings Per Share — Diluted (GAAP) to Estimated Adjusted
Net Earnings Per Share — Diluted (Non-GAAP):

Low High
Estimated net earnings (loss) per share — diluted (GAAP) $ (0.09) $ 0.00
Acquired intangible amortization 0.03 0.03
Contingent consideration liability adjustment - -
Tax adjustments - -
Estimated adjusted net earnings (loss) per share — diluted (Non-GAAP) $ (0.06) $ 0.03

Hit#



EXHIBIT 99.2

iNTEST Corporation

inTEST Corporation
FIRST QUARTER 2020 EARNINGS ANNOUNCEMENT
CONFERENCE CALL SUPPLEMENTAL INFORMATION
MAY 8, 2020

inTEST Corporation (NYSE American: INTT) is providing Supplemental Information in conjunction with our 2020 first quarter press release in order to
provide shareholders and analysts with additional time and detail for analyzing our financial results in advance of our quarterly conference call. The
conference call will begin today, Friday, May 8, 2020, at 8:30 am EST. To access the conference call, please dial (323) 794-2598 or (800) 458-4121. The
passcode for the conference call is 1878028. Please reference the inTEST 2020 Q1 Financial Results Conference Call. In addition, a live webcast will be
available on inTEST’s website, www.intest.com under the “Investors” section and a replay of the webcast will be available for one year following the live
broadcast.

The historical roots of inTEST serve the inherently cyclical semiconductor market. In addition, we also serve a number of diversified growth markets for
our precision equipment. As the cornerstone of inTEST, the semiconductor market (Semi Market) is an important component of our business.
Complementing this market is our ‘Non-Semi’ market, which is referred to as ‘Multimarket.” ‘Multimarket’ represents our diversification and refers to any
markets other than the semiconductor market. This stems from our strategic objective of growing our business in non-semiconductor markets both
organically as well as through acquisition. It is important to note that business within our Thermal segment can fall into either ‘Semi’ or ‘Multi,” depending
upon how our customers utilize our products or upon their respective applications.

Please see the “Reconciliation of Net Earnings (Loss) (GAAP) to EBITDA (Non-GAAP)” later in this document for more details on this non-GAAP
financial measure, as well as a reconciliation from net earnings (loss) to EBITDA, a non-GAAP financial measure.
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Summary of Business and Financial Highlights
Today we reported the following results for the first quarter of 2020:

e Bookings were $13.8 million, up 24% from $11.1 million reported for Q4 2019, and up 16% from $11.9 million reported for Q1 2019.
Multimarket bookings were 51% of total bookings for Q1 2020, compared to 59% in Q4 2019 and 53% in Q1 2019.

e Net revenues were $11.2 million, down 18% from $13.6 million reported for Q4 2019, and down 38% from $18.1 million reported for Q1 2019.
Multimarket net revenues were 55% of total net revenues for Q1 2020, compared to 55% in Q4 2019 and 44% in Q1 2019.

e  Gross margin was $4.9 million or 43%, down from $6.5 million or 48% reported for Q4 2019, and down from $8.8 million or 49% reported for
Q1 2019.

e  Operating (loss) was $(1.4) million, down from operating income of $596,000 reported for Q4 2019 and down from operating income of $1.4
million reported for Q1 2019.

o Net (loss) was $(1.1) million or $(0.11) per diluted share, down from net earnings of $724,000 or $0.07 per diluted share reported for Q4 2019,
and down from net earnings of $1.1 million or $0.11 per diluted share reported for Q1 2019.
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Summary of Bookings and Net Revenues

Bookings by end market served in dollars and as a percentage of total bookings and net revenues by end market served in dollars and as a percentage of
total net revenues for the periods presented:

($ in 000s) | Three Months Ended
Change Change
3/31/2020 12/31/2019 $ % 3/31/2019 $ %
Bookings
Industrial $ 5,061 36.7% $ 3,825 343% $ 1,236 32.3% $ 4,683 39.4% $ 378 8.1%
Electronic Test 2,023 14.7% 2,703 24.3% (680) -252% 1,639 13.8% 384 23.4%
Multimarket (Non-Semi)  $ 7,084 51.4% $ 6,528 58.6% $ 556 8.5% $ 6,322 53.1% $ 762 12.1%
Semi Market 6,692 48.6% 4,612 41.4% 2,080 451% 5,573 46.9% 1,119 20.1%
$ 13,776 100.0% $ 11,140 100.0% $ 2,636 23.7% $ 11,895 100.0% $ 1,881 15.8%
Net Revenues
Industrial $ 4,227 37.7% $ 5,248 38.6% $ (1,021) -19.5% $ 5,946 32.9% $ (1,719) -28.9%
Electronic Test 1,992 17.7% 2,291 16.8% (299) -13.1% 2,005 11.1% (13) -0.6%
Multimarket (Non-Semi) $ 6,219 55.4% $ 7,539 55.4% $ (1,320) -17.5% $ 7,951 44.0% $ (1,732) -21.8%
Semi Market 5,011 446% 6,075 44.6%  (1,064) -17.5% 10,111 56.0%  (5,100) -50.4%

$ 11,230 100.0% $ 13,614 100.0% $ (2,384) -17.5% $ 18,062 100.0% $ (6,832) -37.8%

First quarter Multimarket bookings were $7.1 million, or 51% of total bookings, compared with $6.5 million, or 59% of total bookings in the fourth quarter.

First quarter Multimarket net revenues were $6.2 million, or 55% of total net revenues, compared with $7.5 million, or 55% of total net revenues in the
fourth quarter.

Top 10 customers represented 34.6% of net revenues for the first quarter and there were no customers that exceeded 10% of net revenues.
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Component material costs, cost of revenues and gross margin by segment in dollars and as a percentage of total net revenues in the periods presented:

($ in 000s) | Three Months Ended |
3/31/2020 12/31/2019 3/31/2019
Thermal
Component material
costs $ 2,762 29.6% $ 3,165 31.5% $ 4,161 32.9%
Cost of revenues $ 5,004 53.6% $ 5,375 53.5% $ 6,722 53.2%
Gross margin $ 4,330 46.4% $ 4,673 46.5% $ 5,912 46.8%
EMS
Component material
costs $ 635 33.5% $ 1,123 31.5% $ 1,830 35.7%
Cost of revenues $ 1,359 71.7% $ 1,774 49.7% $ 2,504 48.9%
Gross margin $ 537 28.3% $ 1,792 50.3% $ 2,924 51.1%
Consolidated
Component material
costs $ 3,397 30.3% $ 4,288 31.5% $ 5,991 33.2%
Cost of revenues $ 6,363 56.7% $ 7,149 52.5% $ 9,226 51.1%
Gross margin $ 4,867 43.3% $ 6,465 47.5% $ 8,836 48.9%

First quarter gross margin was $4.9 million, or 43%, as compared with $6.5 million, or 48%, in the fourth quarter. The reduction in the gross margin was
the result of an increase in our fixed manufacturing costs as a percentage of net revenues in the first quarter. Consolidated component material costs
decreased from 31.5% in Q4 to 30.3% in Q1, reflecting lower component material costs in both our Thermal and EMS segments, reflecting more favorable
product and customer mixes in both segments.

Fixed manufacturing costs decreased $12,834 or 1% sequentially, to $2.5 million in Q1 2020, and were less favorably absorbed in the first quarter due to
the lower net revenues. As a result, these costs represented 21.8% of our net revenues in the first quarter as compared to 18.1% in the fourth quarter. The
decrease in the dollar amount of our fixed manufacturing costs was driven by decreased salary and benefits in our Thermal segment.
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Results of operations in dollars and as a percentage of total net revenues in the periods presented:

($ in 000s, except per share
data)

Net revenues
Cost of revenues
Gross margin

Selling expense

R&D expense

G&A expense
Operating expenses
Operating income (loss)
Other income (expense)
Pre-tax income (loss)
Income tax expense (benefit)

Net income (loss)
Diluted EPS

Weighted Avg Shares -
diluted

EBITDA

Three Months Ended
| Change | | Change
3/31/2020 12/31/2019 $ % 3/31/2019 $ %
$ 11,230 100.0% $ 13,614 100.0% $ (2,384) -17.5% $ 18,062 100.0% $ (6,832) -37.8%
6,363 56.7% 7,149 52.5% (786) -11.0% 9,226 51.1% (2,863) -31.0%
4,867 43.3% 6,465 47.5% (1,598) -24.7% 8,836 48.9% (3,969) -44.9%
2,052 18.3% 1,955 14.3% 97 5.0% 2,374 13.1% (322) -13.6%
1,292 11.5% 1,211 8.9% 81 6.7% 1,284 7.1% 8 0.6%
2,884 25.7% 2,703 19.9% 181 6.7% 3,737 20.7% (853) -22.8%
6,228 55.5% 5,869 43.1% 359 6.1% 7,395 40.9% (1,167) -15.8%
(1,361) -12.2% 596 4.4% (1,957) -328.4% 1,441 8.0% (2,802) -194.4%
(32) -0.2% 52 0.4% (84) 161.5% 21 0.1% (53) 252.4%
(1,393) -12.4% 648 4.8% (2,041) -315.0% 1,462 8.1% (2,855) -195.3%
(250) -2.2% (76) -0.5% (174) -228.9% 324 1.8% (574) -177.2%
$ (1,143) -102% $ 724 53% $ (1,867) 257.9% $ 1,138 6.3% $ (2,281) 200.4%
$ (0.11) $ 0.07 $ o011
10,221 10,299 10,414
$ (927) -8.3% $ 1,111 82% $ (2,038) -183.4% $ 1,960 10.9% $ (2,887) -147.3%
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Selling expense increased by 5% sequentially to $2.1 million for the first quarter. The $97,000 increase in selling expense in the first quarter was driven by
increased compensation costs and commission expense, which were partially offset by decreased advertising expenses and warranty costs.

Engineering and product development expense grew from $1.2 million for the fourth quarter to $1.3 million in the first quarter, an increase of $81,000 or
7% sequentially. The increase was driven by increased compensation costs and amounts spent on third-party consultants, partially offset by reduced patent
legal costs.

General and administrative expense increased 7% sequentially to $2.9 million for the first quarter. The $181,000 increase was primarily driven by increased
levels of professional fees and compensation costs, partially offset by reduced stock-based compensation expense and travel.

Other income was $32,000 in the first quarter compared to $52,000 in the fourth quarter. The reduction in other income was primarily driven by foreign
exchange transaction losses in the first quarter compared to foreign exchange transaction gains in the fourth quarter.

Our loss for the first quarter drove the accrual of a $250,000 income tax benefit, which reflected an effective tax rate of 18%. This compares to a $76,000
income tax benefit booked in the fourth quarter, which reflected an effective tax rate of (12%). The income tax benefit booked in the fourth quarter was the
result of reconciling the impact of the FDII deduction allowed under the new tax law which benefits companies that manufacture in the US and have
significant overseas sales as well as book to tax return adjustments. We now expect that our effective tax rate will range from 16% to 17% throughout the
balance of 2020 and the higher effective tax rate in the first quarter was driven by additional book to tax return adjustments.

For the quarter ended March 31, 2020, we had a net loss of $(1.1) million or $(0.11) per diluted share, compared to net earnings of $724,000 or $0.07 per
diluted share for the fourth quarter.

Diluted weighted average shares outstanding were 10,220,853 for the first quarter of 2020. We issued 58,160 shares of restricted stock during the first
quarter and repurchased 13,767 shares at a cost of $74,000 during the quarter under our buyback plan, which began on September 18, 2019. Through
March 3, 2020, the date that we suspended repurchases under our buyback plan, we have repurchased 243,075 shares at a total cost of $1.2 million.

Depreciation expense was $155,000 for the first quarter (compared to $150,000 in the fourth quarter), while acquired intangible amortization was $311,000
(compared to $313,000 for the fourth quarter). Restricted stock compensation expense was $187,000 for the first quarter of 2020.

EBITDA decreased from $1.1 million for the fourth quarter to $(927,000) reported for the first quarter.
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Balance Sheet and Cash Flow Highlights

Cash and cash equivalents at the end of the first quarter were $7.3 million, down $294,000 from December 31, 2019. During the quarter we had cash flow
used in operations of $(119,000) and spent $74,000 on the repurchase of our common stock. Today cash stands at $6.9 million.

We currently expect cash and cash equivalents to increase throughout 2020.

Accounts receivable decreased $1.2 million to $8.1 million at March 31, 2020 with 65 DSO.

Inventories increased $538,000 to $7.7 million at March 31, 2020, which corresponded to 195 days of inventory.
Capital expenditures during the first quarter were $80,000, down from $207,000 in the fourth quarter.

The backlog at the end of March was $8.1 million, up from $5.5 million at December 31, 2019.
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($ in 000s) | Three Months Ended |
3/31/2020 12/31/2019 3/31/2019
Net earnings (loss) (GAAP) $ (1,143) $ 724 $ 1,138
Acquired intangible amortization 311 313 317
Interest expense - - -
Income tax expense (benefit) (250) (76) 324
Depreciation 155 150 181
EBITDA (Non-GAAP) $ (927) § L1 §$ 1,960

Non-GAAP Results

In addition to disclosing results that are determined in accordance with GAAP, we also disclose EBITDA, which is a non-GAAP financial measure.
EBITDA is derived by adding acquired intangible amortization, interest expense, income tax expense and depreciation to net earnings (loss). This non-
GAAP financial measure is provided as a complement to the results provided in accordance with GAAP. EBITDA is a non-GAAP financial measure
presented to provide investors with meaningful, supplemental information regarding our baseline performance before acquired intangible amortization
charges, income tax expense (benefit) and depreciation as these expenses or income items may not be indicative of our current core business or future
outlook. This non-GAAP financial measure is used by management to make operational decisions, to forecast future operational results, and for
comparison with our business plan, historical operating results and the operating results of our peers. A reconciliation from net earnings (loss) to EBITDA,
is contained in the table above. The presentation of a non-GA AP financial measure is not meant to be considered in isolation, as a substitute for, or superior
to, financial measures or information provided in accordance with GAAP.
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Forward-Looking Statements

This supplemental information includes forward-looking statements within the meaning of the Private Securities Litigation Reform Act of 1995, as
amended. These statements do not convey historical information but relate to predicted or potential future events and financial results, such as statements
of our plans, strategies and intentions, or our future performance or goals, that are based upon management's current expectations. Our forward-looking
statements can often be identified by the use of forward-looking terminology such as “believes,” “expects,” “intends,” “may,” “will,” “should,” “plans,”
“projects,” “forecasts,” “outlook,” or “anticipates” or similar terminology. These statements are subject to risks and uncertainties that could cause actual
results to differ materially from those expressed or implied by such statements. In addition to the factors mentioned in this supplemental information,
such risks and uncertainties include, but are not limited to, the impact of the COVID-19 pandemic on our business, liquidity, financial condition and
results of operations, including as a result of evolving public health requirements in response to the pandemic such as government mandated facility
closures, availability of employees, supply chain and distribution constraints, customers’ inability or refusal to accept product deliveries and the
sufficiency of our current level of working capital to address the impact of the pandemic; indications of a change in the market cycles in the Semi Market
or other markets we serve including as a result of the COVID-19 pandemic; changes in business conditions and general economic conditions both
domestically and globally as a result of the COVID-19 pandemic; changes in the demand for semiconductors, generally and as a result of the COVID-19
pandemic; the success of our strategy to diversify our business by entering markets outside the Semi Market; the possibility of future acquisitions or
dispositions and the successful integration of any acquired operations; the ability to borrow funds or raise capital to finance major potential acquisitions;
changes in the rates of, and timing of, capital expenditures by our customers including as a result of the COVID-19 pandemic; progress of product
development programs; increases in raw material and fabrication costs associated with our products including as a result of the COVID-19 pandemic;
and other risk factors set forth from time to time in our Securities and Exchange Commission filings, including, but not limited to, our annual report on
Form 10-K for the year ended December 31, 2019 and subsequent quarterly reports on Form 10-Q. Any forward-looking statement made by us in this
supplemental information is based only on information currently available to us and speaks to circumstances only as of the date on which it is made. We
undertake no obligation to update the information in this supplemental information to reflect events or circumstances after the date hereof or to reflect the
occurrence of anticipated or unanticipated events.
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EXHIBIT 99.3

On May 8, 2020, inTEST Corporation held its quarterly conference call. The following represents a textual representation of the content of the conference
call and while efforts are made to provide an accurate transcription, there may be errors, omissions or inaccuracies in this transcript. A recording of the
conference call is available for one year on our website at www.intest.com.

Operator

Welcome to inTEST Corporation’s 2020 First Quarter financial results conference call. At this time all participants are in a listen-only mode.
Later, we will conduct a question-and-answer session. At that time if you have a question, you will need to press star, one, on your push-button
phone. As a reminder, this conference is being recorded today. A replay will be accessible at www.intest.com. I will now turn the call over to
inTEST’s Investor Relations consultant, Laura Guerrant. Please go ahead, Ma’am.

Laura J. Guerrant-Oiye, Guerrant Associates

Thank you, Operator. And thank you for joining us for inTEST’s 2020 first quarter financial results conference call. With us today are Jim Pelrin,
inTEST’s President and CEO, and Hugh Regan, Treasurer and Chief Financial Officer. Jim will briefly review the quarter’s highlights as well as
current business trends. Hugh will then review inTEST’s detailed financial results for the quarter and discuss guidance for the 2020 second
quarter. We'll then have time for any questions. If you have not yet received a copy of today's release, a copy can be obtained on inTEST’s
website, www.intest.com. In addition to our press release we have issued Supplemental Information in advance of this call, which can be
downloaded from our website on the Investor Relations page. The Supplemental Information is offered to provide shareholders and analysts with
additional time and detail for analyzing our results in advance of the Company’s quarterly results conference call.

Before we begin the formal remarks, the Company’s attorneys advise that this conference call may contain forward-looking statements within the
meaning of the Private Securities Litigation Reform Act of 1995. These statements do not convey historical information but relate to predicted or
potential future events that are based upon management's current expectations. These statements are subject to risks and uncertainties that could
cause actual results to differ materially from those expressed or implied by such statements. In addition to the factors mentioned in our press
release, such risks and uncertainties include, but are not limited to, the impact of the COVID-19 pandemic on our business, liquidity, financial
condition and results of operations, including as a result of evolving public health requirements in response to the pandemic such as government
mandated facility closures, availability of employees, supply chain and distribution constraints, customers’ inability or refusal to accept product
deliveries and the sufficiency of our current level of working capital to address the impact of the pandemic; indications of a change in the market
cycles in the Semi Market or other markets we serve including as a result of the COVID-19 pandemic; changes in business conditions and general
economic conditions both domestically and globally as a result of the COVID-19 pandemic; changes in the demand for semiconductors, generally
and as a result of the COVID-19 pandemic; the success of our strategy to diversify our business by entering markets outside the Semi Market; the
possibility of future acquisitions or dispositions and the successful integration of any acquired operations; the ability to borrow funds or raise
capital to finance major potential acquisitions; changes in the rates of, and timing of, capital expenditures by our customers including as a result of
the COVID-19 pandemic; progress of product development programs; increases in raw material and fabrication costs associated with our products
including as a result of the COVID-19 pandemic; and other risk factors set forth from time to time in our SEC filings, including, but not limited to,
our periodic reports on Form 10-K and Form 10-Q. Any forward-looking statement made by inTEST during this conference call is based only on
information currently available to inTEST and speaks to circumstances only as of the date on which it is made. inTEST undertakes no obligation
to update the information in this conference call to reflect events or circumstances after the date hereof or to reflect the occurrence of anticipated
or unanticipated events.




During today’s call, we will make reference to non-GAAP financial measures. We have provided additional information concerning these non-
GAAP measures, including a reconciliation to the directly comparable GAAP measure, in our press release, which is posted on the investor page
of our website, www.intest.com.

And with that, let me now turn the call over to Jim Pelrin. Please go ahead, Jim.

James Pelrin, President, CEO & Director

Thank you, Laura. Good morning to those joining us on today's conference call and also to those listening online. We appreciate your interest in
inTEST, and I hope all of you and your families are safe and healthy.

Before I discuss our financial results, I'd like to say a few words about the coronavirus and our response to this global pandemic. The impact of
COVID-19 on our country, industries, and most importantly, people, has been dramatic, and I want to thank and commend all inTEST employees,
customers, and supply chain partners who have helped keep our business operating during these challenging times and to express our heartfelt
concern to all those who have been affected. As we navigate the COVID-19 pandemic and recovery, inTEST is focused and aligned on three top
priorities: safety, business continuity, and liquidity. I want to touch on each of these three, beginning first and foremost with safety.

While we act on our responsibility to maintain our operations and continue to deliver important products, I see an even greater responsibility to
protect the health and safety of every inTEST employee. We have been highly proactive in implementing workplace safeguards to protect our
employees and ensure their health and well-being and are taking all precautions and adjusting operational norms to ensure the continued safety of
our employees, customers, and business partners, while continuing to provide worldwide sales and service support.

Over half our employees are working from home and have been provided the tools and technology necessary to serve our customers and investors
on a secure basis. Our manufacturing teams and the people who support them continue to work in our factories following World Health
Organization and CDC-recommended practices, as well as state and local directives. These safety precautions implemented in each of our
facilities, though vital, make it more difficult for our manufacturing folks to do their jobs. Yet they do every day and they do them well.




Second, I want to speak to how we are focused on business continuity. inTEST corporate offices and all business units are open and operating and
have been deemed “critical and essential business operations” under the various government COVID-19 mandates. We are using all applicable
safety practices to protect our employees while supporting the critical needs of our customers. Across the board, the products we manufacture play
a critical role in helping the nation withstand the virus as well as rebuilding our economy in the coming months. Ambrell induction heating tools
are used for the manufacture of critical N95 face masks. EMS products are being used to test semiconductor devices that will ultimately be used in
such things as ventilators and other health related tools. iTS is supporting a variety of critical applications in essential industries such as the
satellite industry, keeping communications open; and defense, where iTS is a sole source provider of specialized products for several important
military programs, and of course, semiconductor test.

Each one of our businesses has a vital job to do and they continue to design, manufacture, and deliver their products during this crisis. Our supply
chain is holding up well, and while we’ve had to make some shifts on sourcing certain items —we’ve fortunately been able to continue operations
without any major disruptions.

And lastly, as to assuring liquidity, we took some essential steps during the quarter, each of which have helped us be more certain of our future and
add to our confidence that we can meet our financial obligations as we operate each of business and serve our customers during the nation’s
recovery. In addition to securing a new working line of credit, we continue to stress disciplined cost management.

On another note, as you will see in today’s press release, we have returned the $2.8 million PPP loan, which we had qualified for. When we first
considered the loans, we carefully reviewed our financial condition and the economic impact and uncertainty caused by the coronavirus pandemic.
At that time, we determined the funds were necessary to maintain our ongoing operations in accordance with the terms and conditions of the
CARES Act. We applied for the loans in good faith. After we entered into the loans, the SBA and the U.S. Department of Treasury announced
changes in guidance and statements. In light of the new guidance, we repaid the loans in full. As we go forward, we are evaluating all new
information daily to ensure we are positioned to make the best decisions for our employees and our businesses. I know that’s a lot to digest, and it
has been a stressful time amidst a rapidly changing environment, but it’s critical for our investors to understand.

So, now let me turn to our business review for the first quarter of 2020.

Despite uncertain business conditions stemming from COVID-19, Q1 has shown an uptick in demand, with Q1 consolidated bookings of $13.8
million, a 24% increase over Q4. We had a positive book-to-bill and are getting a good mix of orders across all divisions. In our Thermal division,
the pick-up was led by semiconductor front-end products. EMS orders increased quarter-over-quarter at an even higher rate, somewhat reflecting
the Q4 softness.

Turning to shipments, Q1 consolidated revenues of $11.2 million decreased 18% sequentially, as we had expected, due to the soft Q4 bookings
reflecting continued headwinds in the analog-mixed signal production test sector.




Breaking down overall revenues, semi revenues for the quarter were $5.0 million, representing 45% of overall revenues. The sequential decline in
semi revenues was also largely attributable to the weak semi bookings reported in Q4.

And Q1 Multimarket revenues were $6.2 million, or 55% of revenue. Multimarket revenues were predominantly driven by industrial and mil/aero
markets. As we have noted in the past, our ultimate goal is to grow Multimarket business to reduce the impact of the volatility that is inherent in
the Semi Market.

Let’s now turn to our two operating segments, beginning with Thermal, which consists of two businesses, Ambrell and iTS. You’ll recall that
Thermal is responsible for all Multimarket revenue, as well as important revenue from Semiconductor front-end manufacturing and back-end test.

Q1 thermal bookings increased 21% sequentially to $10.5 million and included a number of large orders in the quarter. Thermal Q1 net revenues
decreased 7% to $9.3 million, due in part to delays in planned shipments to areas that had been affected by the coronavirus.

A major driver of our thermal business is the semiconductor arena, where we continue to see important orders in wafer deposition and silicon
carbide crystal growth. Rounding out key thermal market applications are Mil / Aero, Industrial, which includes Packaging, Automotive and
Medical. These applications, as well as semi, accounted for nearly 80% of Thermal bookings and over 70% of Thermal revenues.

I want to highlight a few interesting developments during the quarter that demonstrate our expanding ability to quickly respond with innovative
products. In an application for our Thermonics® cryogenic process chiller product, we provided a custom chiller to an OEM for use in the
industry’s first turnkey closed loop ethanol extraction system, optimized for CBD extraction. Ambrell’s solutions lab resources were expanded in
scope and precision, and now offer a broader geographical reach with state-of-the-art laboratory equipment to deliver innovative and effective
heating solutions for the most challenging applications. Our applications laboratory facilities are located in Rochester, New York, Hengelo in the
Netherlands, and now a third location in Fremont, California. And we stepped up our application support of a key medical customer, who was
aggressively ramping their capacity to produce N-95 Covid-19 masks.

So, we continue to focus on applications within our thermal segment that advance our technical capabilities and diversification.

Now let’s turn to the EMS Products Segment, which predominantly serves production test for analog and mixed signal semiconductor
applications. Q1 EMS bookings increased 33% sequentially to $3.3 million and EMS revenues of $1.9 million were down 47% sequentially.

As expected, EMS bookings were slow at the start of the quarter, but picked up considerably beginning mid-quarter, even in the face of the
continued macroeconomic pressures, which were compounded by the COVID-19 related slowdown. Further, a major supplier to consumer
electronics placed a docking and interface order for a continued ramp in their power management products.




Now, let me close here with a couple of comments and then hand off to Hugh for detailed operating numbers. Overall, despite the challenge of the
last months we are still seeing a diverse set of end applications driving our business growth, confirming our Multimarket strategy.

On a macro basis, the uncertainty sowed by COVID-19 has led to industry forecasts and signals that are mixed at best. In this new and ever-
changing landscape, it’s hard to know what the future holds. The reality is, no one knows exactly what will happen next, and that can make
developing scenarios for guidance more challenging.

For inTEST, we remain engaged with our entire customer base, most of whom continue to place orders, and as usual we are designing,
manufacturing and shipping products to meet their needs. Our standard lead times are intact, and our team is prepared to provide the responsive
assistance our customers require, including an ample supply of spare parts ready for immediate shipment. We are prepared to help develop any
new applications our customers require.

Now, I’d like to address M&A. We have featured M&A as an integral part of our long-term growth strategy, but economic conditions due to
COVID-19 have by necessity taken precedence. In this time of uncertainty and scarce resources, we have paused our M&A activity until such time
as economic headwinds subside. It of course remains an important component of our growth strategy, but as we laid out in the beginning of this
call, our primary focus is on safety, continuing to meet our customer requirements, and assuring continuity and liquidity in all of our businesses.

While there is still considerable end-market uncertainty, now compounded by the COVID-19 situation, the diversification of our customer base
remains the anchor of our business, and we believe our long-term fundamentals remain intact. I am extremely proud of each and every inTEST
employee. Individually and as an organization we have risen to the shared challenges this pandemic has unleashed. We continue to drive forward
as we always do, partnering with our customers to advance their technology roadmaps; and with resilience and efficiency, we are positioning the
company for success as this crisis abates.

And lastly, I’d like to express our profound thanks to the numerous people on the front lines who are caring for those who have taken ill and who
are working to keep our economy running, as well as to those working countless hours to provide much-needed equipment to support them.

Heroes all. And with that I’d like to turn the call over to Hugh.

Hugh T. Regan, Treasurer, CFO & Secretary

Thanks, Jim. As we noted earlier, our first quarter net revenue was at the lower end of our guidance range and came in at $11.2 million, down 18%
sequentially.

First quarter gross margin of 43% was also at the lower end of our guidance range and was down from 48% gross margin we reported for the
fourth quarter, reflecting a less favorable absorption of fixed production costs at reduced revenue levels, which was partially offset by improved
component material costs, which declined from 31.5% in Q4 to 30.3% in Q1.




Selling expense grew by 5% sequentially to $2.1 million for the first quarter, driven by increased compensation expense and commission, partially
offset by reduced advertising and warranty costs. The higher sales compensation expense was primarily driven by seasonal related increases as
well as new sales staff added in the first quarter and the increased commission expense was the result of an expansion of Ambrell’s sales
representative network.

Engineering and product development expense increased 7% sequentially to $1.3 million primarily as a result of seasonal related increased
compensation expense, partially offset by decreased patent legal costs.

General and administrative expense grew 7% sequentially to $2.9 million driven by increased professional fees and seasonal related compensation
expense, partially offset by reductions in stock-based compensation expense and travel.

Our loss for the first quarter drove our accrual of a $250,000 income tax benefit, which reflected an effective tax rate of 18%. This compares to a
$76,000 income tax benefit booked in the fourth quarter, which reflected an effective tax rate of (12%). The income tax benefit booked in the
fourth quarter was the result of reconciling the impact of the foreign derived intangible income deduction allowed under the new tax law which
benefits companies that manufacture in the US and have significant overseas sales as well as a book to tax return adjustments. We now expect that
our effective tax rate will range from 16% to 17% throughout the balance of 2020 and that the higher effective tax rate in the first quarter was
driven by an additional book to tax return adjustment.

For the quarter we reported a net loss of $(1.1) million or $(0.11) per diluted share, compared to net earnings of $724,000 or $0.07 per diluted
share for the fourth quarter. Diluted average shares outstanding were 10.2 million for the first quarter of 2020. During the first quarter, we issued
58,160 shares of restricted stock and repurchased 13,767 shares under our stock repurchase plan, which commenced on September 18, 2019. In
response to concerns over COVID-19 we suspended our stock repurchase plan on March 3, 2020 and through this date we have repurchased
243,075 shares at a total cost of $1.2 million.

EBITDA was $(927,000) for the first quarter, compared to $1.1 million for the fourth quarter.

Consolidated headcount at March 31st was 205, a reduction of 1 from the level we had at December 31.

I’ll now turn to our balance sheet.

Cash and cash equivalents declined by $294,000 sequentially to $7.3 million and cash flow used in operations was $119,000 for the first quarter.
The decrease in cash was primarily driven by our operating loss in the first quarter. We currently expect cash and cash equivalents to increase
throughout 2020 and as of today, cash stands at $6.9 million.

Accounts receivable decreased $1.2 million during the first quarter and was at $8.1 million at March 31st with 65 DSO, up from 63 at December

31st. Inventories increased $538,000 or 8% sequentially, and the increase was primarily driven by the aforementioned customer shipment delays
caused by COVID-19.




Our backlog at the end of March was $8.1 million, up from $5.5 million at December 31st, reflecting the growth in orders in the first quarter.

As to guidance, as noted in our earnings release, we continue to see uncertainty with regard to our customers’ ordering patterns stemming from
responses to the coronavirus pandemic, which we are closely monitoring. Accordingly, we are providing a wider than usual guidance range and
expect that net revenues for the second quarter ending June 30, 2020 will be in the range of $11.5 million to $13.0 million and that our financial
results will range from a net loss per diluted share of $(0.09) to breakeven. On a non-GAAP basis, our financial results will range from an adjusted
net loss per share of $(0.06) to net earnings of $0.03 and we currently expect our gross margin for the second quarter will range from 44% to 46%.

Operator, that concludes our formal remarks. We can now take questions.

Q&A Session

Operator
[Operator Instructions]
Our first question will come from Jaeson Schmidt with Lake Street.

Jaeson Allen Min Schmidt

Lake Street Capital Markets, LLC, Research Division
Hey, guys, thanks for taking my questions. I just want to start with seeing if you could provide some color on what you saw from an order momentum
standpoint and linearity of orders in April and now sort of in the first part of May?

Hugh T. Regan

Treasurer, CFO & Secretary
Yes, Jaeson. Orders were, for the quarter, I wouldn't call it linear, we actually saw a bit of a peak in the middle of the quarter, this particular quarter, on
a consolidated basis. Within the business units, though, we did see some different activity, for instance, EMS had a more back-end loaded quarter,
while iTS and Ambrell had a quarter that was more evenly spaced. But on a consolidated basis, if you've looked at the bookings pattern, it was $4.2
million, $5.2 million and then $4.4 million on a monthly basis.

Jaeson Allen Min Schmidt
Lake Street Capital Markets, LLC, Research Division
Okay. That's helpful. And then I apologize if I missed it, but are you guys seeing any component shortages or supply constraints anywhere?

Hugh T. Regan
Treasurer, CFO & Secretary
No. It's a matter of -- well, as Jim mentioned -- my apologies.




James Pelrin

President, CEO & Director
Yes, Jaeson, I'll be happy to answer that. We have -- we had some components that we were sourcing from China, in particular, and back when -- in
the January, February time frame when the COVID-19 erupted in China, we quickly changed to non-Chinese sources for those components. So, there
was a slight delay for a short period of time, but everything is pretty much normal now.

Jaeson Allen Min Schmidt

Lake Street Capital Markets, LLC, Research Division
Okay. And then the final one for me, and I'll jump back into queue. Are you seeing any significant pushback from customers from a pricing
standpoint, just given the current macro backdrop?

James Pelrin

President, CEO & Director
No, we're not, actually. That has not been an issue. We've had some customers we haven't been able to ship to at the end of the quarter, as we noted,
because they -- their facilities were closed due to the Corona issue. But no, we haven't seen any pushback on pricing. We haven't seen anyone asking
for a special pricing or -- anywhere in any of our businesses that I'm aware of.

Jaeson Allen Min Schmidt
Lake Street Capital Markets, LLC, Research Division
OK. That’s helpful. Thanks a lot, guys.

Hugh T. Regan
Treasurer, CFO & Secretary
Thank you, Jaeson.

Operator
And our next question will come from Theodore O'Neill with Litchfield Hills Research.

Theodore Rudd O'Neill

Litchfield Hills Research, LLC
Thanks. Good morning. Follow-up to Jason's question here. When you switched to a supplier that was not Chinese, did the — I assume the costs went
up somewhat. And second question is, Hugh, you mentioned that you had lower advertising costs in the quarter. Is that a change in strategy or a
COVID-related reduction in things like conferences?

James Pelrin

President, CEO & Director
Well, I'll answer the first part. As far as increased costs, yes, there was a small incremental increase in costs, but these components are a very small
percentage of the cost of the product. So, it's really -- it's in the mud even on a gross margin basis.

Hugh T. Regan
Treasurer, CFO & Secretary
And Theo, the second part of your question was related to G&A. I apologize it cut off, and I didn't hear it exactly.




Theodore Rudd O'Neill

Litchfield Hills Research, LLC
Sorry. You mentioned that you had lower advertising costs in the quarter. And I was wondering if that a change in the strategy or COVID-related
reduction in things like conferences.

Hugh T. Regan

Treasurer, CFO & Secretary
It's really a COVID-related strategy and reduction to conferences. We continue to move forward with our traditional marketing methods, but things
such as conferences and another area, quite frankly, that's off materially is -- and will start showing up and our explanations is travel simply at this
point because we can't jump on planes. There wasn't as much of that scheduled in the first quarter, but a very significant of that is scheduled obviously
in Q2 and at what point we'll be able to get back to that is unclear.

Theodore Rudd O'Neill
Litchfield Hills Research, LLC
Thanks very much.

Hugh T. Regan
Treasurer, CFO & Secretary
You’re welcome.

Operator
And our next question will come from Dick Ryan with Dougherty & Company.

Richard Allen Ryan

Thank you. Say, Jim, on the wider guidance for Q2, how are you handicapping your 2 divisions, Multimarket and Semi? What are your kind of puts
and takes on guidance for those segments for Q2?

James Pelrin

President, CEO & Director
Well, Dick, let me answer that more generally and say that we've gone into Q2 with a much stronger backlog and that has given us confidence in our
guidance. And the backlog is across the board in both Semi and Multimarket.

Richard Allen Ryan

I think you said you had some delays in shipments in EMS. Is that -- so how should that backlog flow into Q2? How much will ship in Q2?

James Pelrin

President, CEO & Director
Just about everything that was delayed because of Coronavirus has already shipped, in fact. I think there's 1 or 2 orders that are still pending. So, I
would expect that all of the delayed orders will ship in Q2.

Richard Allen Ryan

Okay. The new Fremont facility, what markets are you kind of keying off of that new opening?




James Pelrin

President, CEO & Director
Well, there's a tremendous amount of industry, as you know, on the West Coast, in general, but we also happen to be right down the street from one of
the major EV manufacturers, and that doesn't hurt, which has been quite active building 2 new factories.

Richard Allen Ryan

And how are you staffing? What's your headcount going to be over there?

James Pelrin

President, CEO & Director
Well, it's -- right now, it's staffed with a single body, which is more than adequate because it's supported also from our Rochester, New York facility.
But particularly, in this time, where travel is restricted to wherever you can drive to, it's -- this is an important tool for us.

Richard Allen Ryan

Okay. So, Hugh, did you say you amended the credit facility? Or what -- can you refresh me on what availability you have?

Hugh T. Regan

Treasurer, CFO & Secretary
We have $7.5 million available under the credit facility. As Jim mentioned, we did repay the $2.8 million in PPP loans that we had borrowed as a
result of changes in the treasury department's guidance on those loans.

Richard Allen Ryan

Thank you.

Hugh T. Regan
Treasurer, CFO & Secretary
You’re welcome.

Operator
[Operator Instructions]
And with no further questions, I'd like to turn the call back over to Mr. Pelrin for any closing remarks.

James Pelrin

President, CEO & Director
Well, thank you for your interest in inTEST, everyone. We appreciate your listening in. If you have further questions, don't hesitate to call me, Hugh
or Laura. We look forward to updating you on our progress when we will report our results for the second quarter. Everyone, please stay safe and
healthy. Thank you.

Operator
Once again, that does conclude our call for today. Thank you for your participation. You may now disconnect.
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